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[ FFORDABLE NREAM,” trumpets o
recent real estate ad.

“{3reat rates. Low poymenis. A
home of your own,” boasts an ad for Atbor Na-
tional Mortgoge.

In other words, this is a buyer's market. Mort-
gage rales are at historic lows. And many reai es-
Late experts are predicting that regidential peoper-
ty values in the New York metropolitan area have
hottomed out and are poised for takenft.

"That's certuinly an inventive to consider buying
a home or aparlment now. It’s also a cause for
panic, some people say.

“T'ye been putting myself under tremendous
pressure,” says Christine Lapidus, owner of a wom-
en's apparel manufacturing firm in Manhattan,
who worries that interest rates will climb hefore
she finds an apartment she wanis to buy. “T Ginally
said I can't keep pressuring myself like this.”

Although Lapidus wanés to take advantage nf the
law rates to find a targer apartment for her Tamily
af four, she still has reservations about Manhattan
real estate prices. ‘I know prices are lower ihan
they have heen. But to get something 75 percent
iarper, 'l have to pay four Limes more than what [
pnid for the apartment | bought in 1981."

There is na doubt that buying a home can be one
of Tife's most nerve-wracking experiences. Few de-
cisinns are s complicated, costly and emotional.
And many potential home buyers soon discover
that in the world of bankers and hrokers, few of
those people have the consuiner’s interest at heart.
S0 while it may be a buyer’s market. the most
important rule to remember is Buyer Beware!

In the end, the headaches invoived in buying &
hemo usuaily prove worthwhile, Owning 2 home
provides an emational and financial base that
most Americans want. Here are some basic things
to consider before you begin shopping for your
dream home:

Start with a reajity check on your finances. You
ean't huy ahouseor apartmentunlesayou canget a
mortgage. And lenders have atrict guidelines on
how mitch they will lend, depending on your credit
history and income, Bmong other things.

In general, tendera say that no more than 28
poercent of your gross monthly income ean be
spent on housing-related expenses, such as mort-
gage puyments,
nance payments. Another measure bonks will look
at is wour total debt Iead. As 0 rule, they don't
want your mortgage payments, eredit eard billa
and obher consumer debts to exceed 36 percent
vour gross monthly income.

Next, you have determine if you can afford the
dawn payment and closing costs. A down payment
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typically ranges anywhere belween 5 am
percent and 25 percent of the purchase

price. Cloning costa can add up to an- g
ather 7 percent. Back

Tmagire this scenario: You're buying a
home lor $160,000. The bank wants a 20
percent down payment, abd you need an-
ather $4,500 for various fees and closing
cosis.

T'hen, don't forget to count how mauch
it witl cost to move and get settied in
your new home. You might want to
paint. You'll need new curtains and pes-
sibly carpeting. “Firat-time home buyers
like to buy new furniture and decorate,
which tan be very expensive,” says Ron
Roge, 2 Centereach financial planner.
“And if they're buying a home, they'll
probably need to landscape.”

So, in this ease, your cash gutlay to
buy the house could easily total $40,000.

Even if you believe you can qualily for
a mortgnge and afford the up-front coats,
you need to be sure buying is 8 hetter
choice than renting. Lewis Aitfest. a
Manhattan financial planner, says you
should teke stock nf your plans: Do you

me, Yes. Investment, No.

- jike puting money In the bank, But thoge days, home
E pdce:u_arsn‘t)aven keeping up with inflation.”

1 tha old days, buying a house might have been
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hope to switch joha in a few vears? To
you think your company may transfer
you to another city in a year or two?
Experts say it usually doesn’t make {i-
nancial gense to buy unless you'll be in

the homge at least four or five years. if * - figures. Inflation statistics based on the congumer price
you have to sell before then, your home *indox. = ot o g o .
may oot have appreciated enough for Reprlnmd M?d'wmmm Al Your
you to recover your initial costs. +Qunstions AbOUE Money”, by Lawis and Maren Atfest,

Moat financial experts today say that - published by McGraw-Hil Ing, ° .

while a home can be a good [inancial in-
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vestrment, there is no guerantee you'll
make a killing when you finaliy sell
“14'g g matter of supply and demand,”” Roge says.
“If there's no demand, prices won’t appreciate.’”’

1 the 1970s and 19808, there wns plenty of de-
mand. Real estate was boeming, and just about
every house or apartment was ajong for the ride.
Home buyers didn’t have to be very discriminat-
ing. Now, however, you need to be sure that you're
not gverpaying for a hame by researching average
prices in the neighborheod of your choice,

Buying & home still offers you a tax advantage
over renting. You can deduet the intereat or your
mortgage and your proparty taxes, And don’t for-
get that as you pay off your mortgnge, you build
equity in your home — ammething you can barrow
against later to help pay for a child’s college edu-

insurance, taxes or co-op mainte- calion or to remodel your home.

By the time you approach retirement, you proh-
ably will have paid off your mortgage. So even if
you don’t stand to make a windfall from selling

af  your home, you will have the security of owning it

frec and clear.
If you've done your soul searching and budget
analysia and decide to pursne buying a home, be
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More Tips: .
» A couple could charge
all their wedding billa ..,
on & credit card that
gives them frequent~ .
fiier miles. That way,
the ameurnt of miles
enrned from the wed-
ding expenses may add..
up to an airline ticket
for the honeymoon. -~
. ~=Patrick Rowtlan_d,

+ *How to Buy Your.
Firat Homa'" by Pater.
ptratagies, making & deal, findinga  ©
mortgage acd closing day. For a copy o
the book, zend & check for $4.85 to Lee
Simmgens Associates, 4¢ Richards Rd

Washington, NY, 1105¢. o
- ftaw Abeit You? Do you have a suggestion on
- avoiding the pitfalls in real
general suggestion on getling
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.. home. Now what? Waiting for you is the
" often overwhelming world of mortgagea.
- We'll show your how $ choose what's best

estate or & more
: fiscally fit? -

all toil free, (800} 288-3733, and leave a
recorded messsge with your suggestion. Or’
ite to Chrisfine Dugas af the

pxt Sunday: S0 you've found your dream

for'you.: - : 2 . g
“In there sorpathing you want us to include -
n Fiscal Fituess? Drop a note to-Christine - -

Dﬁ" Fiscal Fitness, Business Desk, New -

Newsday, 2 Park Ave., New York, NY.,
or Newsdoy, 285 Pinelawn Rd., .~ -
ville, N. 1474350, - oot

Nowseay

sure to order copies of your credit reports right
away. You want te find out if old credit proklems
aro still haunting you. And you want to make sure
there aren’t any mistakes on your credii reports
that eould hold up your mortgage agproval.

#The wile of a friend of of mine has a commaon
name,” Roge says. “She found out information
from someone eise’s credit report ended up on
her's.” The problem took s long to clear up, it
delayed the elosing on their housa.

Begin to familinrize yoursell with the terms in-
volved in buying a home or condominium or co-
operative apartment. [T you are conaidering
buying a co-op you need to undetstand that you
wilt be purchasing shares in & corporation. So vou
will have an added hurdie: getting approval from
the co-op's board of directors.

Ifyou bty a condo, you are buying an apartment:
each condo owner nlso owng a share of the the
common areas. A cendominium beard con’t pre-
vent you from buyingan apartment. I simply rules
on matters related to the operation of the building

Buying m horne can be & scary proposition, 5o be
sure you know who's on your side. Most real es-
tate brokers represent sellers. Fven if a hroker
shows you a lnot homes and develops a cozy rela-
tionship with you, remember that his or her jol: is
to get Lhe best deat for the seller — not you.

Teday, however, there is a new development:
buyer's brokers. Although there aren’t very many -
of thera, their job is to represent buyers and help
nepotiate the lowest purchase price.

Buyer's brokers get paid in different ways,
Some resuire a [lat fee. Some get puid peeording o
the reduction i list price thay are able to negoti- -
ate. Stili others receive a share of the commission
that the seller pays. [f yau hire a buyer's broker,
just be aure you know what the terms are, nnd get
a copy of the form stating that the broker is work-
ing for you. 1t is required by New York State law.

Lapidua decided to retain a buyer’s broker, Mi- -
chelle Barshay in Manhaitan, to help her weed
through the apartments that are on the market
and Lo save her the trouble of researching the fi-
nancia) condition of apertment buildings. “Usual-
fy the broker’s No. 1 priority is the seller.” Lapi-
dus says. “But Michelle makes me her prioirty.”




